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Viseum Worldwide Social Media Network 
 

Not only enjoy the sales and marketing lead of our Patent Protected Disruptive Technology but, moreover,  
enjoy the unique way of accelerating sales further with the unique benefits of the 

Viseum® Community SafetyWatch® group-shared CCTV service.  
 
 

Establish your social media communities with Viseum CCTV Technologies and Viseum® Community SafetyWatch®. 
This provides a key benefit of establishing your Viseum Sales Control over your particular region. For any business 
selling Patent Protected much-needed solutions to well-known problems, digital marketing is the single most effective 
form of sales and marketing. It significantly outperforms dollar-for-dollar any other form of sales and marketing activity, 
such as exhibitions, newspaper adverts, flyers, cold calling and magazine adverts.  
 
With everyone's buying cycle, the internet is used to start shopping for their most suitable product, or to make sure 
they are getting the best value for money just before they commit to purchasing. This provides Viseum with immediate 
reach to educate its global customers. It represents an opportunity to directly compete and win business against all 
competition. The impact that Viseum’s Security and Surveillance Technology has on society, encourages everyone 
who learns about it to share and talk about it as a Disruptive Technology. Each page of the Viseum Website is ideal 
for maximum exposure and discussion via the Internet for sharing and re-sharing e.g. Press Announcements, Case 
Studies, Product Solutions, Demonstrations, Services, and Public Body Endorsements.   
 

The security solutions that Viseum offers are unparalleled, and because of this, we have developed unique processes 
using the Internet to optimize the time and resources needed to generate Viseum sales. To start your Viseum sales 
you can join, follow, connect and subscribe to all relevant groups as members of the most effective social media 
communities; LinkedIn, Twitter, YouTube and Facebook. You can then also routinely visit each community, whilst 
referring to the many relevant URL links on the Viseum website, and post and comment on topical discussions or 
search for relevant topics where Viseum solutions can add value.  
 
 
 
 
 
 
 
 
 
 
 
 

https://www.viseum.co.uk/
http://www.viseum.co.uk/trade/international-technology-patents/
https://www.viseum.co.uk/downloads/safe-cities-business-case.pdf
https://www.viseum.co.uk/industry-sectors/community-safetywatch/
https://www.viseum.co.uk/downloads/viseum-certified-corporate-partner-programme.pdf
https://www.viseum.co.uk/trade/international-technology-patents/
https://www.viseum.co.uk/downloads/safe-cities-business-case.pdf
https://www.viseum.co.uk/
https://www.viseum.co.uk/company-news/
https://www.viseum.co.uk/cctv-case-studies/
https://www.viseum.co.uk/cctv-case-studies/
http://www.viseum.co.uk/cctv-product-solution-surveillance-systems/
https://www.viseum.co.uk/demos/
https://www.viseum.co.uk/about-us/
https://www.viseum.co.uk/news-archives/
https://www.linkedin.com/company/viseum-uk
https://twitter.com/ViseumUK
https://www.youtube.com/user/ViseumSafetyWatch
https://www.facebook.com/viseumukgroup
https://www.viseum.co.uk/about-us/cctv-innovations/�
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“Spreading-the-Word” - Sharing to Multiply Sales 
 

There are two main functions for Viseum sales using Social Media - to consume and share information about Viseum 
direct to the most relevant individuals and organisations who want to purchase the world’s best CCTV surveillance 
and security solutions. If the post has information needed by others then it will be re-shared by them. You, the content 
creator, will then get the increased attention and appreciation which makes you more valuable to your existing 
followers and attracts new followers. Sharing on a social network can be rewarding in different ways; it wins you a sale 
or a prospect, your shared information has given you more exposure to the world. 
 
First Steps 
 

Create your “Viseum Region” account if not already taken e.g. @ViseumUSA and make its URL the Viseum website - 
www.viseum.co.uk (your technical admin team can also include other URL’s should you desire). You can have 
multiple accounts and have many members of your team set up more accounts.    
 
Routine Actions 
 

1) Create a tweet at least once a week, up to once a day, always mentioning @viseumUK from each of your 
accounts, regarding news, photos or anything to share regarding Viseum or Security in general.  
 

2) Favourite, retweet and comment on all tweets posted by us @ViseumUK by checking your twitter account 
each day (@ViseumUK will do the same for all of your tweets).  

 

3) Also use the content from each tweet from @ViseumUK to create your own tweets but exchange the regions 
or organisations mentioned for your own targets.   

 
Key to Success  
 
For success, it is of the utmost importance to carefully: 
 

1) Create your post referring to a popular relevant problem and with how only Viseum can solve it well. The more 
topical and controversial will deliver the best results. 
 

2) Select your targets to mention and share.  
 

3) Select the scheduled frequency and timing of each post for when your targets are likely to be accessing their 
social media.  

 
 
 

https://www.viseum.co.uk/
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Optimize Your Sharing 
 
To optimize content sharing, your IT administrators can link all of your personal and company pages to all of your 
other main social media accounts. You can then share content just once and it will automatically share again with all 
your other social media communities. For this, install and start to familiarise yourself with features and functionality of 
the social media share platforms such as Buffer and/or Hootsuite.  
 
 
 
Other Social Media Communities 
 
There are similar methods for all other social media communities. Example - the LinkedIn community can clearly target 
audiences to our particular business. This example shows how easy it is to share comments with many organisations 
you are not linked to and to the groups you are already a member of:     
 
    
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

https://www.viseum.co.uk/
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Example of Twitter Basics 
 

The following information details how just one Viseum tweet can typically attract over 14,000 visitors to the Viseum 
website over just 2 days:   
 

 

#Hashtags 
By using #Hashtags of popular or “trending” topics but 
relevant to Viseum, your tweets will be seen by people 
looking for those topics. The more popular your #Hashtag 
topic - the more people will see your tweet.   
 

 Retweets 
This shows our tweet was retweeted by two people. This 
a) automatically shares it to all their followers, b) makes 
the tweet more popular, and c) identifies new and 
relevant people/organisations to follow.   
 

 @Mentions 
All users who follow @ViseumUK will see this in their 
news feed on their Home page. All those who do not 
follow @ViseumUK but are @mentioned in the tweet will 
see this on their Mentions feed. This a) encourages them 
to retweet and b) encourages them to follow us. 

 
 Followers and Following  

We need to follow all relevant large entities that have 
many followers e.g. security news organisations, global 
affairs, etc. This will encourage them to follow us, and 
they will automatically see our tweets without us needing 
to @mention them. 
  

 
 
The typical results expected from this example would attract at least $1m of business. 
 
 
 
 
 

https://www.viseum.co.uk/
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Viseum Technical Support 
 

The Viseum UK support team will be available via email to provide help in setting up your accounts or linking them all 
together. 
 
 
Sales Lead Management Processes 
 
All incoming sales leads for your region will be passed directly to you in order to formulate and deliver an action plan to 
close, deliver and support the sale. For this Viseum has an optimized sales qualification process: 
 

> Download Viseum UK’s Sales Process < 
 

> Download Viseum’s Certified Corporate Partner Programme < 
 
Once your Viseum sales start to build up it is then essential to optimize your Viseum sales pipeline, to separate and 
prioritise your security projects with longer-term prospects. For this Viseum has developed an optimized online sales 
management system: 
 

Identified Live Project: 
 

 Viseum Product Solution introduction/education.  
 Project budgetary design (typically pilot and 1st 

phase deployment). 
 Quote bank.  
 Project meetings. 
 Order book. 

Business Development: 
 

 Long-term key account prospects.  
 Meetings and/or demonstrations. 
 Approved/Certified/Recommended/Specified Supplier 

Lists: 
o Customised Product Solution CCTV Design. 
o Price list. 

 
  

Viseum Sales Training  
 

There are many professional individuals and organisations throughout the world who wish to use, resell, and/or 
associate themselves with Viseum’s security and surveillance solutions. The Viseum UK Group is sharing this 
business growth with its Certified Corporate Partners, and the process for selecting such professionals is from the 
performance of the first identified project(s). As we offer unparalleled security solutions we have developed unique 
processes to optimize the time and resources needed to generate and win Viseum sales. In order for you to enjoy 
sharing business with us as a Viseum Certified Corporate Partner, it is essential to read, fully understand and follow 
our documented sales processes.  
 

> See Viseum Sales Training <  

https://www.viseum.co.uk/
https://www.viseum.co.uk/downloads/viseum-sales-qualification-processes.pdf
https://www.viseum.co.uk/downloads/viseum-certified-corporate-partner-programme.pdf
https://www.viseum.co.uk/trade/viseum-sales-training/
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> Viseum Technology and Support Strengths < This is a 

brochure presentation of our technical support and 

capabilities. It is very successful for Viseum sales training and 

provides our customers with confidence in our project support 

and delivery. 

 
 
Legal Statement 

 

We have invested heavily in the protection and policing of our intellectual property rights 

(IPR). Central to our business is the commercial protection we provide our partners in sharing 

these secured markets. We commit to the policing of this IPR in the following way: As with any 

infringement, its trade reseller is the primary target for legal action, which is, in turn, followed 

up by making the potential user aware of the infringing productʼs recall due to its illegal use. 

This is then followed up with full and complete legal action against the suppliers of such 

goods.  

 

 

Purchase of a Viseum-driven product from an authorised Viseum® supplier guarantees that it 

contains authentic Viseum® software, and carries with it a licence giving the purchaser 

permission to use the Viseum technology patents. Attempted use of Viseum® software without 

a valid licence is in breach of international law.  

 

 

Copyright Except where noted otherwise, all material in this document is 

Copyright © 2023 Viseum.  No part of the materials in this document 

including but not limited to the text, graphics, designs, and devices, 

may be reproduced, or transmitted to third parties in any form or by 

any means without written permission from Viseum®. 

 
 

This document is for information only. It is not an agreement between Viseum 

and any 3rd party. For information on how to set up agreements to become a 

Viseum Certified Corporate Partner, please contact your Viseum representative or 

write to us using the Viseum website.  

 

https://www.viseum.co.uk/downloads/viseum-group-profile.pdf
http://www.viseum.co.uk/
https://www.viseum.co.uk/
https://www.viseum.co.uk/downloads/viseum-technology-and-support-strengths.pdf
https://www.viseum.co.uk/downloads/viseum-technology-and-support-strengths.pdf
https://www.viseum.co.uk/trade/certified-resellers/

